
Today, the Toric Tour continues to Des Moines, Iowa. 
This practice includes four ophthalmologists, one 
general optometrist, and a staff of 32 employees. 
The ophthalmologist giving us our tour today, Dr. 
Ball, is a glaucoma specialist who has been at this 
group for the past 12 years.
 
Dr. Ball was first introduced to the Toric lens by a local 
Alcon surgical representative around launch. Dr. Ball 
was one of the first ophthalmologists at this group to 
begin implanting the lenses. He explained that this 
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group is traditionally conservative when it comes to 
integrating new products. However, the surgeons 
did not hesitate when it came to Toric lenses 
because implanting Toric lenses “just made sense.”  
Dr. Ball was familiar and comfortable with the 
platform on which the Toric lens was built and was 
particularly excited for a lens that was made 

developing and maintaining trust with them 
from the first conversation. With this trust 
established, Dr. Ball is able to more easily 
recommend the best options for patients since 
they recognize that he has his eye on their best 
interests. Trust is especially important when 
addressing cost because when trust is 
established surrounding the recommendation 
of a Toric lens, the patient feels more 
comfortable with the cost. Dr. Ball ensures that 
he and his staff educate and offer Toric lenses to 
each and every patient who is a candidate. They 
never assume that a patient cannot afford the 
lens or is not interested in it–that is for the 
patient to decide. Despite their strong belief in 
the benefits of Toric lenses, the surgeon and 
staff always thoroughly review all available lens 
options with each candidate in order to help 
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them make a clearly informed decision. 
For patients who continue to struggle 
with cost, he offers several financing 
options. Patients undergoing cataract 
surgery need to work with their surgeon 
to make the best decisions about lens 
implants. By following the surgeon's 
plan, patients will hopefully achieve the 
best functional vision possible after 
surgery. With proper counseling, patients 
will consider the extra costs as money 
well spent. 
  
Dr. Ball strongly believes that Toric lenses 
should be available at every practice and 

This newsletter is sponsored by Alcon Laboratories, Inc. The surgeon featured in this newsletter has received compensation from Alcon Laboratories, Inc. for his contributions.

cannot think of a reason why any 
practice would not want to use them.  
Even though surgeons may be skeptical, 
Dr. Ball believes that they should not be 
reluctant about implanting Toric lenses, 
particularly since the lenses are 
developed on the same lens platform as 
other lenses that surgeons are already 
familiar with. Dr. Ball said that surgeons 
should use the Toric Calculator on every 
patient to further enhance confidence. 
Finally, he added, “The extra steps 
associated with the Toric lens are minor, 
but the impact on patients’ vision can be 
significant.” 
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Dr. Ball believes, “the extra steps associated with 
the Toric lens are minor, but the impact on the 

patients’ vision can be significant.”



Today, the Toric Tour continues to Des Moines, Iowa. 
This practice includes four ophthalmologists, one 
general optometrist, and a staff of 32 employees. 
The ophthalmologist giving us our tour today, Dr. 
Ball, is a glaucoma specialist who has been at this 
group for the past 12 years.
 
Dr. Ball was first introduced to the Toric lens by a local 
Alcon surgical representative around launch. Dr. Ball 
was one of the first ophthalmologists at this group to 
begin implanting the lenses. He explained that this 

8

group is traditionally conservative when it comes to 
integrating new products. However, the surgeons 
did not hesitate when it came to Toric lenses 
because implanting Toric lenses “just made sense.”  
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Dr. Ball says he never assumes that a patient 
cannot afford the lens or is not interested in 

it–that is for the patient to decide.

specifically for astigmatism patients. Soon after he 
began implanting Toric lenses, all of the 
ophthalmologists at the group were recommending 
them to their astigmatic cataract patients as well. 
Currently 10% to 15% of their patients receive Toric 
lenses. 

Integrating Toric lenses into the wide range of lens 
options offered at this group has attracted new, referred 
patients. Dr. Ball stated that many of his patients were 
referred to him by previous Toric lens patients who were 
“ecstatic about their visual outcomes.” 

According to Dr. Ball, the key to a happy post-op 
patient lies with building a trusting, long-lasting 
relationship between the patient, the surgeon, and 
his staff from the very beginning. He has been 
following most of his patients for years and works on 
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This issue’s 
focus:

Every patient should 
be informed of all their 
lens options; it should 
never be assumed that 
a patient will not be 
interested in or cannot 
afford Toric lenses

A trusting relationship 
between patient and 
surgeon aids in 
conversations 
regarding the patient’s 
best lens option

Surgeons who are not 
currently implanting 
Toric lenses should not 
be deterred by the 
minimal amount of 
extra steps involved 
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CAUTION: 
Federal (USA) law restricts this device to the sale by or on the order of a physician.

INDICATIONS:
The AcrySof® IQ Toric posterior chamber intraocular lenses are intended for primary implantation in the 
capsular bag of the eye for visual correction of aphakia and pre-existing corneal astigmatism secondary to 
removal of a cataractous lens in adult patients with or without presbyopia, who desire improved uncorrected 
distance vision, reduction of residual refractive cylinder and increased spectacle independence for distance 
vision.

WARNING/PRECAUTION:
Careful preoperative evaluation and sound clinical judgment should be used by the surgeon to decide the 
risk/benefit ratio before implanting a lens in a patient with any of the conditions described in the Directions 
for Use labeling. Toric IOLs should not be implanted if the posterior capsule is ruptured, if the zonules are 
damaged, or if a primary posterior capsulotomy is planned. Rotation can reduce astigmatic correction; if 
necessary lens repositioning should occur as early as possible prior to lens encapsulation. All viscoelastics 
should be removed from both the anterior and posterior sides of the lens; residual viscoelastics may allow
the lens to rotate. 

Optical theory suggest, that, high astigmatic patients (i.e. > 2.5 D) may experience spatial distortions.  
Possible toric IOL related factors may include residual cylindrical error or axis misalignments. Prior to surgery, 
physicians should provide prospective patients with a copy of the Patient Information Brochure available 
from Alcon for this product informing them of possible risks and benefits associated with the AcrySof® IQ 
Toric Cylinder Power IOLs. 

Studies have shown that color vision discrimination is not adversely affected in individuals with the AcrySof® 
Natural IOL and normal color vision. The effect on vision of the AcrySof® Natural IOL in subjects with 
hereditary color vision defects and acquired color vision defects secondary to ocular disease (e.g., glaucoma, 
diabetic retinopathy, chronic uveitis, and other retinal or optic nerve diseases) has not been studied. Do not 
resterilize; do not store over 45° C; use only sterile irrigating solutions such as BSS® or BSS PLUS® Sterile 
Intraocular Irrigating Solutions. 

ATTENTION:
Reference the Directions for Use labeling for a complete listing of indications, warnings and precautions.

AcrySof® IQ Toric Intraocular Lenses 
Important Product Information
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